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Let us talk about 
how many leads 
can you generate 
for your business 
online.

We know you are anxious 
about generating online leads.

The number of leads you can generate for your business from Google Ads depends on 
various factors such as your industry, target audience, keywords, ad quality, landing page 
experience, and budget. There is no fixed number of leads that can be guaranteed for 
every business, but by optimizing your Google Ads campaigns, you can maximize your lead 
generation potential.
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Never done online 
marketing before?

Wondering if it is worth 
spending money?

What does it all entail?

How many leads will I get?



Understand your target 
audience and their behavior, 

which will help you create 
relevant and engaging ads.

Define your 
target audience

Identify high-converting and 
relevant keywords for your 

industry, focusing on search intent 
and competition.

Conduct keyword 
research

Research industry-specific 
benchmarks for click-through 
rates (CTR), conversion rates 

(CVR), and average cost per lead 
(CPL) to set realistic expectations 

for your campaign.

Analyze industry 
benchmarks

Use the following formula to 
estimate the number of leads 

you can generate:

Calculate 
potential leads

To estimate the 

you can generate, 
number of leads 

Potential Leads =

you can follow these steps:

(Monthly Ad Spend / 
Average CPC) * CTR * CVR



Here,

for a month,

 Monthly Ad 
Spend is your 
advertising budget 

Average CPC is the average cost per 
click for your chosen keywords, CTR is 
the average click-through rate, and 
CVR is the average conversion rate.

Implement best practices to improve your ad 
rank, quality score, targeting, ad copy, and 
landing page experience. Continuously 
monitor and adjust your campaigns to achieve 
better results.

is to focus on optimizing your campaigns, testing 
different strategies, and refining your approach 
based on the data and insights you collect.

The key to generating more 
leads with Google Ads

Optimize 
your 
campaigns

Keep in mind that these estimates are based 
on industry averages and historical data, so 
actual results may vary.
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Contact us at

 or  at


https://calendly.com/graycyan-websites-software-seo-ads-apps/30min

sales@grancyan.com schedule a zoom call

number of leads?

Need help 
estimating 
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